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By the time she was 20, Erin Botsford
had $22,000 in savings.
She had appeared on and won the
money on Wheel of Fortune. She used
$3,000 of her winnings to buy a
condominium that she and a friend
owned for 14 years. The rest she gave to
a stockbroker, who promptly lost it in
bad investments.

Erin Botsford’s knowledge of poverty and
bad investments led her to chart her own
path.

But that was just the tip of her financial
struggles. When she was 11, her father died, leaving her mother with 6
children and $10,000, effectively plunging the family from middleclass status into poverty.
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Those conditions got even worse when, at age 16, Botsford struck and
killed a motorcyclist.
She faced charges of involuntary manslaughter and a civil suit filed by
the motorcyclist's family. Because her family had little money, an
attorney suggested that Botsford plead guilty to avoid further court
and attorney fees. She refused. Fortunately, it was later discovered
that she was not responsible for the accident.
Botsford, now 56, says her life is characterized by resilience. And her
goal is to pass that resilience onto her clients at her firm, Botsford
Financial Group in Frisco.
Botsford is a believer in an environment shaping a person, and her past
has clearly shaped her approach as a financial planner. One of her
priorities is to teach her clients how to insulate their money against
legal issues and other possible financial obstacles through her House
of Security model.
She also helps them learn how best to budget and investbased on their
personalized needs.
Here's what she had to say:
I sometimes tell people that I have a doctorate from the school of hard
knocks. After everything I had been through, at age 22 I decided I was
going to learn about finance so that what I had been through never
happened to me again. And I didn't want it to happen to anyone else
that I cared about.
When I decided to get into the financial planning business, there were
only two ways to get into the industry. You could be a stockbroker or a
life insurance agent. For whatever reason, I decided to be a
stockbroker and started at a major brokerage firm.
After spending seven years there, I realized I was a square peg in a
round hole. I felt like my job was to protect the interests of my

http://www.bizjournals.com/dallas/print-edition/2015/02/13/how-i-used-life-experiences-to-... 7/8/2016

How I used life experiences to build a unique financial planning mode Erin Botsford - Dal... Page 3 of 3

company and recommend what the company wanted to sell. I wanted
to provide solutions to what customers actually needed.
I couldn't stand being a product pusher so I decided to go
independent in 1995. Not much changed, other than the fact that I
wasn't working for a corporation. No one was telling me what to sell
and I could do flat fee-based financial planning. I could also help
people identify the right investments to achieve their goals.
Most of our clients are planning for retirement and living the life they
want after they quit working. In my retirement planning method, I have
clients define their needs, wants, likes and wishes and divide their
money based on that.
For their needs, they have to have a safe, predictable or guaranteed
source of income. For their likes and wishes, they can be more
aggressive with their money and take on more risk, maybe investing in
real estate or private equity. But it's not a one-size-fits all method.
It has been effective. In 2008, I had more than 400 retired clients and
none of them were affected by the economic recession. Not one was
adversely impacted.
I hope to get the conversation going on my methodnationally. I want
planners to get away from self-serving practices.
As for Botsford Financial, we plan to continue serving our clients like
we always have. We're also starting a lunch- and-learn series where
people can come learn about different financial topics. As I said, we
want to be a bigger influence and get people talking and thinking.

— As told to Korri Kezar
Korri Kezar
Staff Writer
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